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Introduction

Erin McLaughlin

Vice President, Private Market Resources
* Joined ACEC in 2017

* 18 years with engineering/architecture and

commercial real estate firms

* 10 years with Dewberry - last 6 as Director

of Business Development, Mid-Atlantic

* Former President (2015) and Programs
Chair (2011-2013), of CREW (Commercial

Real Estate Women) Northern Virginia




Construction Spending

2019 about $1.3T

of construction U.S. Construction Put in Place, 2015-2019
put-in-place: (in billions $)
+ $522B - 600

residential

projects 40
« $463B - private-

sector projects; 20

and

« $322B - public
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Construction Spending

U.S. A/E Firm Revenues, 2007-2019
A/E revenues (in millions $)
steadily 400,000
increased since 350,000
last recession: 300,000
* $350.47B —total 250,000
A/E revenues 200,000
 $263.85B — 150,000
engineering 100,000
revenue; and 50,000
 $86.62B — 0
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Private Market Scope

An estimated 63% of Engineering News-Record’s Top
500 firms’ design revenues are from private clients
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2019 U.S. Construction Put in Place by Project Type

(non-residential)
Other
39 Power

0,
Health Care 4% 13%

6%

Communication
3%

Office
10%

Transportation
20%
Commercial
1%
Amusement/Rec.
4%

Water/Waste-Water

) 5%

Manufacturing
9% Education

12% Source: U.S. Census Bureau A‘ : E‘ :

Aserican Council oF ENGINEERING COMPANIES



e
A
PORTLARD

s gl




Four Private-Market Sectors

Commercial & Residential Energy & Utilities

Real Estate

%y

Client types: Client types:
Banking Exelon 93
Real Estate Developers |waimart 1 Energy Duke Energy 126
Home Builders CBRE L Utilities PGAE 183
D.R. Horton 194 American Electric 192
Retailers Lennar 154 Telecommunications power
L 189 Dominion Energy 238

Intermodal & Logistics Health Care &
Science+Technology

Client types: Client types: Example Clients
Ranking Ranking
UPS 41

Ports & Intermodal Medical Facilities

Johnson & Johnson 37
. Fed 47 .
Railroads e Laboratories/Pharma Procter & Gamble 5
Union Pacific 134 " .

.. . . .. Pfizer 1

Logistics/Freight WastelVanage ment i (213 Universities
Delivery X 260 Merck 7
Data Centers Community Health 223

Systems



Commercial & Residential
Real Estate

Key Drivers & Trends by Market

Rise of industrial/dist. market due to e-commerce
‘Retail apocalypse’ with stores closing and adaptive
reuse of properties

Impacts of natural disasters/catastrophes
Continued demand for workforce housing

Flattening of the multi-family market

Energy & Utilities

Growth of natural gas

Need for additional pipeline capacity

Solar and wind growing to meet electricity demand
Focus on energy efficiency goals driven by ‘Green

New Deal’-type city and state policies

Intermodal & Logistics

Increase of freight—estimated to grow in volume by
40% by 2045—Ilargely due to e-commerce

Panama Canal expansion resulting in port and
intermodal/landside facility growth

Focus on ‘last mile’ for freight delivery

Trucking labor shortage puts some focus on freight rail

International trade and tariffs of significant influence

Health Care &
Science+Technology

Demographic drivers with growth of 65+ population
due to aging baby boomers

Focus on smaller facilities and not large hospitals
Demand for medical office buildings outpacing supply
‘Retailing’ of health care through CVS Minute Clinics

and adaptive reuse of mall space to healthcare space

ACEC
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COVID-19 Pandemic Impacts

FMI Capitar Apvisors
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Mon-Residential censtruction segment recession risk: potential depth and length of decline
Source: FMI Q1 2020 outlook trajectory
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* Slowed employment growth expected to weigh on
future spending

* Demand for data center investment confinues to
expand rapidly alongside 5G deployment

HEALTHCARE

* Demand and adoption for healthcare services and
technologies (e.g., wearables, telehealth)

*  ACA expected to be an important political platform
through the 2020 election

= Actual decline in hospital visits and less elective
surgery is affecting revenues and capital planning

MANUFACTURING

Paotential length of decline

= COVID-19 related supply chain disruptions,
ongoing frade tensions and oil price collapse lead
to decling in industrial production inte 2021

= Argument to be made for uptick due to transition
foward “made in USA”

ACEC

Aserican Council oF ENGINEERING COMPANIES



Private Industry Briefs

* 8+ issues a year
* Annual issue for each submarket
* Free electronic subscription

* Informative and timely content:

* Top clients

5 market trends

Government affairs update

Business development insights

Hot geographic areas

ACEC Private Industry Brief

Health Care & Science+Technology

Winter X0
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Additional Resources

Private Side column in
Engineering, Inc.
magazine
Macro-Econ/Market

updates each Monday on
Last Word blog

Webinars
. Mass Timber on June 3

Private/Vertical
Roundtable Discussion on
COVID-19 Impacts

*  First one on May 215t

* Link to register:

https://education.acec.org/diwe

b/catalog/item?id=5203950

W.acec.org
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Garver's

Chain
Reaction
Impacts

PRIVATE SECTOR MARKETS

PROVIDING ENGINEERING FIRMS

AMPLE OPPORTUNITY FOR GROWTH



https://education.acec.org/diweb/catalog/item?id=5203950

ACEC Ohio -
Discussion

®* How can | and ACEC national
help?

* Private Markets Forum thoughts:

* Programs

®* Resources

* Uniqueness of Ohio market







